SUCCESS IS NOT FOR SISSIES
For those of you who hope for 

   Miracles 

   Being lucky…

   Getting a high return without any major effort

There is no gold at the end of the rainbow.

None of the above fit the laws of nature.  And all the laws must be followed if you are to succeed, despite the fact that the stories that get publicized show easy and instant returns.  The odds of the latter happening to you are about the same as getting struck by lightning – I wouldn’t wait for the luck to happen!

Examples abound:
Multi-Level Marketing hopes of being successful and sitting back and just letting the checks come in – almost all fail at this.  Low profit margins and low expertise in sales management and business.

Most start up businesses go broke in the first 5 years.

Speculating in the stock market or real estate market – most people get burnt, unless they are highly, highly expert and have good advisors.

You must follow the laws to get the results

There is no way around it, no shortcuts.  See the write-ups on what is necessary and then follow those.
  Set up a program to learn the laws for creating success and then master it.
People have already figured this all out.  See who has succeeded and then figure out what they did (exclude the blind, dumb luck ones).  But better yet, read the works of respected experts who have already summarized it for you.  Be sure to do all of the steps.  Be sure to be “complete” enough.

	SUCCESS LEAVES CLUES.

FOLLOW THEM

AND

DON’T DARE VIOLATE THEM!


�See � HYPERLINK "http://www.thelifemanagementalliance.com" ��www.thelifemanagementalliance.com�, Self Development, Success section and the Material and Financial section, plus the recommended websites and books on that site.  They’ll get you where you want to go, with, of course, adequate energy and effort input on your part.  
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